GAMIFICATION

FOR SALES & MARKETING

Understanding how gamification boosts motivation, engagement, and results

25 - 26 June 2026 - Concorde Hotel .
9.00am - 5.00pm | GMT+8 'V Kuala Lumpur, Malaysia
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Participants will discover new ways of
thinking in sale and marketing, learn about
advanced motivation approaches through fun,
mastery and autonomy of customers and
employees and all of that through the
real-world examples.
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e Strictly limited number of seats to ensure maximum learning and experience for all participants
e Thorough and customized program to address current market concerns
* Provision of a digital certificate to participants at the end of the training






